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Window of 
opportunity reopens

Law Firm Perspective

With overall economic conditions deteriorating throughout the summer 

and early fall of 2011, a window of opportunity for law fi rms, especially 

those with smaller to medium requirements, has begun to reopen 

across various market segments. This will likely provide enhanced 

negotiating leverage for many tenants relative to landlords over the 

next 6 to 12 months.

Despite this broader national trend, some law fi rms may gradually 

see their leverage erode in markets in which the underlying economic 

drivers are improving. Regions that depend heavily on technology- and 

energy-related industries, for example, have seen market conditions 

tighten. Although business and revenue prospects may improve for 

law fi rms in those locations, tenants may see relinquished buying 

power for space to capture the most attractive deal terms available.



Global rates of economic 
growth have been revised 
downward since the 
beginning of the year 
across the board. These 
downward revisions 
have pushed decision 
makers and businesses 
to the sidelines, creating 
increased economic 
stagnancy and an 
even greater sense of 
uncertainty for the 
remainder of 2011 and 
into 2012....
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Jones Lang LaSalle Law Firm Group

Those individuals tasked with management responsibility for major 

global, national or regional law fi rms fi nd themselves increasingly in the 

real estate business as a matter of necessity. Managing multiple offi ces 

in different cities and/or countries means that an increasing amount 

of time is required to deal with portfolios that are ever-more complex 

and have critical events arising on a frequent basis. These events are 

nearly always contextual, meaning that they require an understanding 

of local market conditions for proper evaluation and action.

With a client list that is truly worldwide, the Jones Lang LaSalle Law 

Firm Group understands the importance of providing timely, accurate 

and relevant market information to our law fi rm clients to enable them 

to effi ciently manage their real estate in such a way as to generate 

maximum productivity. Accordingly, we are proud to present the sixth 

issue of our market perspective. This annual report provides information 

on major markets of interest to our clients in both the United States and 

Canada. Our colleagues in Europe, the Middle East and Asia Pacifi c 

are focusing on similar reports to share with you in the coming weeks 

and months to help navigate those marketplaces as well.

We trust you will fi nd this information useful, and solicit your feedback if 

there are areas you would like to see expanded. 
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Peaking market Falling market 

Rising market Bottoming market 

Orlando 

Fort Lauderdale 

 
Baltimore, San Diego, St. Louis, Tampa 

Washington, DC 

Miami, Philadelphia, Richmond, Seattle 

San Francisco 

Silicon Valley, Toronto 

Austin, Denver, Houston 

Montréal, New York, Vancouver 

Source: Jones Lang LaSalle 

Cleveland 

Atlanta, Chicago, Dallas, Los Angeles 
Boston 

Law fi rm offi ce clock

Reading the clock
The Jones Lang LaSalle law fi rm offi ce clock demonstrates where each market sits within its real estate cycle related to the submarkets where 
law fi rms tend to be located (the majority of which are located in the CBDs or Downtown areas of offi ce markets across primary and secondary 
markets). Markets generally move clockwise around the clock, with markets on the left side of the clock generally landlord-favorable and markets 
on the right side of the clock generally tenant-favorable. 

Compared to last year, nearly all markets have shifted closer to 6:00 and even past 6:00 in markets where supply–demand fundamentals are 
aligned more closely. Law fi rms with locations in areas like the Bay Area (San Francisco and Silicon Valley), as well as Austin, TX, are going to 
experience heightened rent levels and a decrease in tenant concessions moving forward based on substantial demand growth from the respective 
technology and energy sectors.  

In nearly all markets, fundamentals remain tighter compared to 12 months ago, however, over the past three to four months, markets have 
essentially stayed put and have seen leverage for landlords stabilize and even slow with the exception of geographies infl uenced signifi cantly 
by high-tech and/or energy demand.. Leasing velocity has contracted in recent months based on increased uncertainty regarding long-term 
budget and defi cit issues both here and across Europe. The increased uncertainty has forced some tenants to the sidelines and caused others 

to commit to only short-term real estate decisions, oftentimes with no growth or even contraction. As a result of the increased indecision on 

behalf of tenants, rent growth momentum has slowed and come to a halt in markets around the country, offering tenants an enhanced window 

of opportunity moving forward.
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Law fi rm sector perspective

Economic environment in limbo, yielding cloudy business 
environment ahead
Confi dence levels, both consumer-related and business-related, have 
plummeted across the globe in recent weeks. Levels have fallen due to 
the instability of the Eurozone, signs of slower economic growth in the 
world’s fastest growing economies like China, India and Brazil and the 
lack of a clear agenda on how best to move the U.S. economy forward 
either currently or over the long-term.

These heightened uncertainties have propelled businesses across the 
globe to revise growth plans and, in certain industries, shelve plans for 
future hiring and investment. As a result, global rates of economic growth 
have been revised downward since the beginning of the year across the 
board. The downward revisions to growth have pushed decision makers 
and businesses to the sidelines, creating increased economic stagnancy 
and an even greater sense of uncertainty for the remainder of 2011 and 
into 2012. In fact, many economists have been revising U.S. GDP levels 
from as high as 3.5 percent earlier in 2011 to as low as 1.0 percent at the 
end of the third quarter of 2011.

The change in offi ce-using jobs was even more severe, refl ecting an 
89.2 percent decrease over the same time frame.  However, law fi rms 
generally lag this overall trend and have been, adding new hires into 
the summer months even while future business prospects appear to 
be thinning. Law fi rms nationally scaled back by 600 jobs from October 
through April, but added 400 jobs in the late spring and summer months. 
In a recent report by Citi Private Bank, this trend appears to be magnifi ed 
and raises a potential cause for concern for some fi rms. In the fi rst six 
months of 2011, revenues across the industry increased by 3.7 percent, 
yet expenses over the same time frame jumped 4.7 percent, squeezing 
profi t margins. Revised economic forecasts do not bode well for fi rms’ 
near-term business prospects, meaning many fi rms will need to try and 
cut expenses, or at minimum, keep growth contained over the next few 
quarters.
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The summer of uncertainty all but derails jobs “recovery” in the U.S. with law 
firms lagging the trend
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Employment market “recovery” derailed
Employment gains across the U.S. were ramping up quite steadily in 
the fall of 2010 and into the winter and spring of 2011, but since then, 
companies have pulled back substantially on hiring. From October 2010 
through April of 2011, an average of 161,400 jobs were created each 
month by U.S. companies. From May of 2011 through August of 2011, 
only 39,500 jobs were created, on average, per month across the country, 
a 75.5 percent decrease, demonstrating that most companies slowed 
or stopped hiring until some clarity regarding future business prospects 
begins to form. 

Some bright spots for growth moving forward
There are a couple of growth prospects that appear to have survived the 
economic doldrums of the summer of 2011. The technology and energy 
sectors appear to be to moving against the current economic grain and 
thus potentially provide fi rms with a boost in revenue and profi tability on a 
regional basis moving forward. 

Firms with a presence in Northern California (Silicon Valley and San 
Francisco) could likely see business expand due to the continued surge 
in demand from technology companies stemming mainly from social 
media, gaming and cloud and mobile technologies.

Similarly, in Texas and some other markets with increased exposure to 
the energy sector (namely, Dallas, Houston, Denver, Pittsburgh and the 
Great Plains), business prospects will also likely continue to advance, 
providing potential growth in a macro environment that is searching for 
some momentum. 

Source: Global Insight, Jones Lang LaSalle

Source: U.S. Bureau of Labor Statistics, Jones Lang LaSalle
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Law fi rm offi ce space utilization

Cutting edge law fi rm design which supports your 
business practices
One of the most common phrases of the 21st century is “cutting 
edge”. Whenever someone wants to describe progressive, innovative, 
forward-thinking ideas, this technological phrase is used. The question 
“What is cutting edge legal design?” is posed by many in the legal 
community struggling with how to improve their real estate strategies 
in this uncertain economic environment. Quality space, as you will see 
throughout the report, is at a premium and fi rms are demanding more 
for less. Just as corporate America struggles to improve the bottom line, 
so are legal fi rms struggling with how to adapt their business and real 
estate strategies to new and ever changing client demands.

But really, what does it mean? When someone refers to “cutting edge 
design” are they referring to iconoclastic space, alternative workplace 
strategies, or the latest available technology? Usually the answer is “all 
of the above”. How is it possible for a fi rm to have “cutting edge” space 
today and for the future - by remaining fl exible?

Where we were
Iconoclastic space design used to be the primary differentiator between 
law fi rm build-outs. The design of law libraries, monumental interior 
staircases, corporate art collections and luxurious materials were 
what set fi rms apart from each other. Well-designed space of quality 
materials spoke to a fi rm’s image, enhanced their brand and aided in 
the recruitment and retention of attorneys and staff.

Where we are
While fi rms still care about good design and long-lasting materials, 
they are also concerned about perception of clients and being good 
corporate citizens. Today’s iconoclastic law fi rm designs incorporate 
two offi ce size standards for attorneys, consolidated conference centers 
and fl exible, effi ciently-designed, open support spaces. Sustainable 
design and sustainable corporate practices are also an integral part of 
modern business and real estate strategies. Some fi rms chose to be 
at the forefront of the movement by selecting LEED-certifi ed buildings 
and designing their space to meet LEED interior standards. Other fi rms 
chose to be good corporate citizens and implement green design and 
sustainable business practices without pursuing the LEED certifi cates. 

Where we are going
The very nature of the way people work is evolving with incredible 
speed. For the fi rst time in history, four generations of workers interact 
in the work place. Their work styles and needs vary as much as their 
ages. Alternative workplace strategies or alternative offi cing allows 
organizations to meet the various needs of workers by providing a 
variety of work spaces. Whether an individual works autonomously 
in a single offi ce, at a client’s offi ce, from home, or collaboratively in 
an open workstation environment, shared offi ce, café or team room, 
multiple types of space design can facilitate an individual’s work style. 

Beginning in the late ‘80’s, accounting and advertizing fi rms 
implemented the concept of hoteling workstations or offi ces (an 
unassigned work space shared by multiple people on a reservation 
system basis) for staff. For corporate fi rms which had a high volume of 
staff that worked away from the offi ce, this concept met with success. 
For corporate fi rms which had a high volume of staff who worked in the 
offi ce, this met with resentment and resistance. 

Modular workstations of various sizes became commonplace for 
the majority of staff, with sizes dictated (usually) by job function or 
responsibility. Through trial and error, corporate America discovered 
that the type of alternative offi cing appropriate for an individual or 
department really depends on the function of the job and the amount 
of time spent in or out of the offi ce by the individual or department. 
Lessons from the experiments and investments in alternative offi cing 
of corporate America allow law fi rms to embrace successful workplace 
designs and avoid pitfalls, which harm employee morale. 

Today, alternative offi cing means many types of work environments. 
These environments may include any combination of alternative offi ces 
such as:
 • Hoteling
 • Team zones
 • Collaboration areas (such as cafes)
 • Universal offi ce sizes
 • “Heads down” zones (small enclosed rooms)
 • Modular work stations
 • Satellite offi ces
 • Home offi ces
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The traditional model of an attorney working in an offi ce with the 
administrative assistant outside the door is shifting as work teams and 
collaboration become drivers of client service models. The hierarchy 
of multiple offi ce sizes has given way to space consolidation pressure, 
as well as requirements for different work methods. Rather than fi xed 
walls and expensive built-in secretarial workstations, a combination of 
drywall and demountable partitions, with modular, ergonomic furniture 
for attorneys and all other staff levels will become the norm. The days 
of clients visiting individual attorney offi ces are rare. Today, clients 
who visit law fi rms typically meet in conference centers, or meet via 
teleconferencing methods. Thus, the function of the job drives the size 
of the space and type of furniture required to support the work. And 
with the advent of enhanced technology, attorneys and professional 
staff are able to work in less space. Today’s generation of workers 
expect to work anywhere and at any time. This expectation ties into 
the importance of technology and fl exibility of space to the future of 
successful businesses.

Law fi rm offi ce space utilization (cont’d)

Technology continues to revolutionize how organizations do business. 
While we have a long way to go before becoming the “paperless 
society” envisioned several years ago, electronic document storage 
and retrieval will allow signifi cant take back of space previously used 
for storage while improving the ability of fi rms to be organized. These 
efforts in turn support the ability to work across geographic boundaries 
in a fl uid manner. Technology that supports the different ways in 
which people work enhances the ability of fi rms to be nimble. Laptop 
computers, tablets, pocket sized handheld computing devices / PDA’s, 
social networking, user friendly intranets, voice over IP, quality audio-
visual capabilities, and secure infrastructures allow fi rms to respond to 
shifting client drivers seamlessly. These technological advances also 
provide the ability of space uses to overlap and ultimately reduce the 
required footprint of the individual spaces.

The speed with which technology has changed how businesses operate is unprecedented and expected to continue at exponential rates 
throughout our lifetimes. From the impact of technology to the incorporation of sustainable business strategies, the only sure thing is that 
change is coming. The only sure way to be progressive and forward thinking with regards to your business and real estate strategies is to be 
adaptable and fl exible in your approach to these strategies. Imagine that the way your fi rm operates today will be completely different in fi ve 
years and plan accordingly. Build in the fl exibility and be prepared to adapt to a whole new world and you will be “cutting edge”. 
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The main trend that fi rms are implementing is to eliminate excess space, a term we refer to throughout the report as rightsizing. Firms can 
be growing from a revenue and headcount standpoint, but the space they occupy is often not in line with the effi ciency standards new space 
would offer.  As a result of this, how fi rms eliminate this excess space is predicated on whether a fi rm decides to relocate or renew at their 
current building or space.

Law fi rm offi ce space utilization (cont’d)

In the case of a renewal
For fi rms that choose to renew their lease, often they accept the 
ineffi ciencies inherent in their space and do nothing, or do minimal 
renovations, which might include new paint and carpet. They restack 
their practice groups to consolidate vacancies so that they can either 
return space to the landlord upon the renewal, or they sublet the 
space if they must keep it. 

Other fi rms who renew may elect to renovate in place, and the 
focus of the renovation is generally on the interior of the space. 
Minimal work will be done to the exterior attorney offi ces, but the 
interior will be reworked to eliminate vacant secretarial workstations, 
reduce libraries and repurpose areas for workrooms/case rooms, 
support functions or to create interior offi ces for summer and fi rst-
and second-year associates. For those fi rms that renovate, it is 
crucial to have swing space available to move groups into during 
the renovations. It is also important to understand the amount of 
time an in-place renovation might require, since the renovations 
are composed of multiple phases of construction. Often, fi rms 
use the consolidated vacant space as their swing space during 
construction, and then sublet it once the renovations are complete. 
Or if expanding, they use the expansion space as the swing space 
and renovate/restack the rest.

In the case of a relocation
For fi rms that relocate the trend is to design space with a two 
size offi ce standard - one for partners and another for associates. 
Secretarial ratios are trending from 3:1 to 6:1. Interior space is 
designed in a fl exible, modular way so that it can serve multiple 
functions from case rooms, paralegal offi ces, to summer associate 
offi ces. While there is still resistance to placing attorney offi ces on 
the interior, fi rms in the major cities (New York; Washington, DC; 
Chicago) are designing interior offi ces so they can accommodate 
future visiting attorneys, summer associates, and fi rst-and second-
year associates. 

Computer rooms are shrinking, and often located off-site in 
co-location facilities. Case Rooms and Records rooms are 
remaining the same size even if a fi rm grows, or they are shrinking 
depending on how aggressive fi rms are with electronic document 
storage versus paper storage policies, while libraries are greatly 
reduced, if not eliminated altogether.
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 Local market law fi rm perspective
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Many of Atlanta’s prominent law fi rms have been active in the market since 
the recession ended several years ago. Just as in other industry sectors, legal 
groups have leveraged the tenant-friendly environment that has resulted from an 
abundance of vacant space, coupled with meager demand. Over 3.0 million square 
feet of legal space has been transacted for since 2008. Some of those deals saw 
fi rms drawn north beyond the traditional legal corridor by Buckhead’s oversupplied 
tower market. 

Giants of the trade also gave back large blocks of space, although 2011 transactions 
have been more stabilized with fi rms focusing on becoming more effi cient with their 
existing footprints. There have been some expansions, but not of sizeable volume. 
Because so much activity has already occurred, the current legal pipeline is thin, 
but bargain opportunities still remain in many buildings throughout the CBD for any 
active fi rms in the market.

McKenna Long & Aldridge
303 Peachtree 
Street NE
163,000 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Drew Eckl & Farnham 
Berry Appleman & Leiden
Parks Chesin & Walbert

Percent of law fi rms comprising overall 
active requirements in the market:

Morris Manning & Martin 
3343 Peachtree 
Road NE
125,000 SF
Renewal with expansion

Arnall Golden Gregory
171 17th Street NW
125,000 SF
Renewal

Atlanta

Atlanta’s dominant law fi rms are clustered in Midtown mostly along the 
Peachtree corridor, with a handful of legal groups located Downtown near the 
courthouse and in the Buckhead fi nancial district. 

Top 3 challenges for law fi rms
1.  Some landlords have begun to pull back slightly on the record high concessions seen in recent years. 
2.  Large availabilities of existing law fi rm space are limited, narrowing the market for fi rms wanting to relocate without signifi cant costs to retrofi t fl oors or build out shell space.
3.  The bargaining window of opportunity for law fi rms that require premium space will close sooner as Atlanta demand is concentrated in the Class A buildings, where 
 many tenants are demonstrating fl ight-to-quality.

Top 3 opportunities for law fi rms
1.  Overall it is still very much a tenant-favorable market, and many building owners remain aggressive on pricing and concessions.
2.  Even though the Class A sector is likely to recover more quickly than the Class B set, there is still plenty of vacant Trophy space in the CBD and landlord-favorable conditions
 are not on the near horizon.
3.  Many of Atlanta’s largest legal players have already renewed or relocated in recent years, meaning less competition for space, especially among large block options 
 and users.

LAW FIRM CONCENTRATION AND COMPOSITION

PRICING AND INCENTIVES

LAW FIRM MARKET ACTIVITY

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

10%

1%

28

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Overall

Average Class A asking rent $23.41 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 25.0%

Average % rent discount for Sublease space 35.0%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $30.00/$17.00

Class A free rent (months) 9/8

  OUTLOOK
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Downtown Austin is best characterized as a market dominated by one landlord; 
Thomas Properties Group (TPG). With the ownership of fi ve buildings and the 
leasing and management of two additional buildings, TPG controls seven of the 
ten Class A buildings in Austin’s CBD. Due to the lack of large contiguous blocks of 
space available, there are several new offi ce buildings slated for construction over 
the next few years. With signifi cant lease roll coming over the 2014 to 2016 time 
frame, a number of fi rms are beginning to reevaluate their existing space to leverage 
new construction opportunities. 

Although a couple of large fi rms have either dissolved or signifi cantly downsized 
putting space on the market for sublease, the general Austin attorney population 
remains constant, maintaining slow, but steady growth. In addition to the moderate 
growth of Austin’s legal community, the CBD has been a hot spot for a number 
of technology companies. This increased activity, coupled with a lack of supply, 
continues to drive downtown rental rates upward. While additional supply is likely, it 
will require signifi cant preleasing and a lengthy construction period. Accordingly, the 
large law fi rms with lease expirations between 2014 and 2016 are prudent to begin 
focusing on alternatives, as the best leverage is likely to come from 
new construction.

Austin

The major law fi rms are located in the CBD. Of the top ten fi rms, six are 
positioned along Congress Avenue and four are situated within two blocks of 
Congress Avenue.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

34% 7

Overall

Average Class A asking rent $38.98 

Average % rent discount for negotiated rent 10.0%

Average % rent premium for Trophy space 28.3%

Average % rent discount for Sublease space 30.2%

Average annual escalation or bump 4.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40.00/$10.00

Class A free rent (months) 5/2

  LAW FIRM CONCENTRATION AND COMPOSITION

LAW FIRM MARKET ACTIVITY

  PRICING AND INCENTIVES

Top 3 challenges for law fi rms
1.  Due to the lack of supply and uptick in activity downtown, space opportunities for law fi rms today are scarce.
2.  Limited new construction over the next three years will force law fi rms with near-term lease expirations to renew in place or consider second-generation space.
3.  Owners in the highest spectrum of the market have started to push rates and do so aggressively based on limited options.

Top opportunity for law fi rms
1.  Austin presents a growth market for fi rms concentrated largely on technology-related issues. 

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Duggins Wren Mann 
& Romero
600 Congress Avenue
21,567 SF
New to the market

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Brown McCarroll
Haynes and Boone
Coats Rose

Percent of law fi rms comprising overall 
active requirements in the market:

Bowman & Brooke
600 Congress Avenue
20,851 SF
New to the market

King & Spalding
401 Congress Avenue
17,789 SF
Renewal

35%
  OUTLOOK
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A fl ight-to-quality has driven activity by law fi rms, along with many other tenants 
in the CBD, as they relocate from second- and third-generation spaces to newer, 
more effi cient space. Top tier fi rms located along Charles and Baltimore Street have 
moved south to the Pratt Street corridor, greatly reducing the availability of large 
Class A blocks left by fi nancial fi rms that relocated to Harbor East. Only two blocks 
of space greater than 50,000 square feet remained available along the Pratt Street 
corridor, while Charles and Baltimore Street had seven and eight blocks greater than 
50,000 square feet, respectively. 

As most fi rms have kept relatively the same footprint, the relocations have had a net 
neutral impact on absorption and overall vacancy; however, they have reaffi rmed 
downtown, and especially the Pratt Street, as Baltimore’s center of business. 
The moves, however, have left large blocks of vacancies in second-generation 
properties, creating an opportunity for fi rms that do not require Class A space. 
Conditions along Pratt Street will likely tighten going forward as there is currently no 
development in the pipeline. 

Baltimore

A majority of law fi rms in the CBD are located along Pratt and Charles Street. 
Recently renovated, 100 Light Street, now the Transamerica Tower, has 
attracted several major law fi rms.

PRICING AND INCENTIVES

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

12% 8

Overall

Average Class A asking rent $23.73 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 20.0%

Average % rent discount for Sublease space 15.0%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40.00/$20.00

Class A free rent (months) 6/2

  LAW FIRM CONCENTRATION AND COMPOSITION

LAW FIRM MARKET ACTIVITY

  PRICING AND INCENTIVES

Top 3 challenges for law fi rms
1.  As recent activity has resulted in limited blocks of availability in top-tier Class A properties, tenants requiring such space face fewer options than a year ago.
2.  Currently, no development is in the pipeline for the CBD, limiting future, new options for tenants.
3.  The higher tiers of the market have seen rental rate growth (although limited) as availabilities along Pratt Street decline.

Top 3 opportunities for law fi rms
1.  With recent transaction activity completed, not many large law fi rm tenants are left in the market, equating to decreased competition for space.
2.  Large blocks of second-and third-generation space have opened up, giving tenants looking outside Pratt Street numerous options.
3.  Reshuffl ing and potential new development associated with Constellation Energy’s merger with Exelon may create large blocks of availability in the future.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Miles & Stockbridge
100 Light Street
120,000 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Goodell Devries

Law Offi ces of Peter Nicholl

Billy Murphy Law Firm

Percent of law fi rms comprising overall 
active requirements in the market:

Anderson Coe & King
7 St. Paul Street
15,000 SF
Relocation

Wilson Elser
500 E. Pratt Street
14,900 SF
Relocation

6%
  OUTLOOK
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Boston has seen numerous national law fi rms, including Latham and Watkins, 
Lathrop and Gage, and Jones Day open up offi ces over the course of this past year. 
While there has been some movement of law fi rms due to mergers and acquisitions, 
many have found Boston a core market they want to be a part of. With Boston’s 
proximity to some of the nation’s most well-respected hospitals and educational 
institutions, intellectual property law, amongst other specialties such as technology 
and life sciences, thrive within the local business environment.

While Boston’s economy suffered from the recession, it has led the nation with 
its unemployment rate and continues to do so. While the recession led many law 
fi rms to rightsize in terms of personnel, the latest trend seen has been rightsizing 
for effi ciency. The “traditional” offi ce setup of yesterday is slowly being replaced by 
a smaller, more open and collaborative footprint by some tenants. Additionally, the 
Seaport District’s popularity has skyrocketed in recent months as the place to be 
for tenants looking for a bustling 24/7 environment to work and live, complete with 
unique space options.

Boston

The city’s premier law fi rms occupy space at the most prestigious 
offi ce towers in Boston’s Back Bay, Financial and Seaport Districts. 
These sought-after locations typically offer great views of the city and high-
quality accommodations.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

20% 33

Overall

Average Class A asking rent $49.03 

Average % rent discount for negotiated rent 9.5%

Average % rent premium for Trophy space 25.7%

Average % rent discount for Sublease space 33.6%

Average annual escalation or bump $1.00

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $55.00/$20.00

Class A free rent (months) 5/2

Top 3 challenges for law fi rms
1  Landlords are starting to be selective with tenants and push rates.
2.  Lack of large available blocks of premier space.
3. No new construction in the pipeline.

Top 3 opportunities for law fi rms
1. Develop business strategy in light of changing market conditions.
2. Tenants can currently fi nd real value in CBD low- or mid-rise space.
3.  Capitalize on any remaining large available blocks of space options that have opened up through corporate consolidations.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

WilmerHale
60 State Street
300,000 SF
Renewal with contraction

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Mintz Levin
Greenberg Traurig
Morrison Mahoney

Percent of law fi rms comprising overall 
active requirements in the market:

Nutter
155 Seaport Lane
130,607 SF
Renewal

Brown Rudnick
One Financial Center
101,278 SF
Renewal with contraction

9%
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As the road to economic recovery has become more uncertain, market conditions 
in the Chicago CBD have remained largely tenant-favorable. Leasing volume has 
begun a slow rise; however, renewals remain the transaction of choice (including 
all of the largest law fi rm transactions signed this year). For most offi ce tenants, law 
fi rms included, leverage in the current market greatly varies by size as there are a 
limited number of big blocks available. 

Though real estate costs remain high, many law fi rms were previously averse to 
subleasing portions of their space. However, this has become a viable option as 
fi rms fi nd a balance between a professional image and cost-cutting measures. After 
this unprecedented economic downturn, subleasing space is no longer considered 
a sign of trouble, but rather smart management. This dynamic has enabled smaller, 
boutique fi rms to take up turnkey legal conditions carved out of larger shops. 

Since 2000, Chicago’s largest and highest profi le law fi rms have driven nine towers 
through signifi cant preleasing. Therefore, due to the considerable 
law fi rm roll-over scheduled in the next fi ve years (and the limited availability of 
trophy space), the city could expect a building to get under way as early 
as 2013. 

Chicago

The majority of Chicago’s law fi rm tenants are located in the West Loop and 
Central Loop submarkets. However, two new offi ce towers in River North have 
attracted law fi rms north of the river.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

17% 54

Overall

Average Class A asking rent $35.78 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 31.0%

Average % rent discount for Sublease space 25.6%

Average annual escalation or bump $0.50 

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $60.00/$60.00

Class A free rent (months) 12/12

Top 3 challenges for law fi rms
1. With no new construction on the horizon, larger law fi rms with near-term expirations are limited to existing product, including minimal Trophy options.
2. Find ways to achieve additional space savings without utilizing internal offi ces for some attorneys.
3. Navigate the new demands for securitization in this economic environment given the partnership structures. 

Top 3 opportunities for law fi rms
1.  As the market remains largely tenant-favorable, law fi rms signing new leases and even renewals can expect to see aggressive abatement and/or tenant improvement 
 packages in addition to fl exible lease terms.  
2. In this new economy, there is enormous space savings potential for fi rms willing to consider a revolutionary approach (i.e. standard offi ce sizes, interior attorney offi ces).   
3. Despite the limited options for larger users seeking high-end space, there are plentiful opportunities in the small- to mid-sized range in all classes of space.   

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Tressler
233 S Wacker Drive
83,000 SF
Renewal with expansion

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

DLA Piper
SNR Denton
Latham & Watkins

Percent of law fi rms comprising overall 
active requirements in the market:

Pierce and Associates
1 N Dearborn Street
78,000 SF
Renewal with expansion

Bryan Cave
161 N Clark Street
62,000 SF
Renewal with contraction

13%
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Competitive law fi rms in Cleveland continue to seek prominent Class A space 
in the CBD. In fact, law fi rms occupy 25.0 percent of all Class A space in the 
CBD, an unusually high statistic among U.S. metropolitan cities. Within the last 
12 months, two of Cleveland’s largest law fi rms signed new leases at Class A 
properties in the CBD: Tucker Ellis & West signed a lease for 110,000 square feet 
at the new Flats East Bank development; and Calfee, Halter & Griswold signed 
a 20-year, 115,000-square-foot master lease at the WKYC building, which is 
currently undergoing signifi cant renovation. Several other transactions were recently 
completed involving renewals among medium- and small-sized fi rms within the CBD 
ranging from 32,000 square feet to 7,000 square feet.

Eleven large blocks of Class A offi ce space exist in the CBD totaling over 500,000 
square feet. Most of this space exists as blocks of 50,000 square feet or less, which 
will give medium-and small-sized law fi rms negotiating power when considering 
lease options. Larger law fi rms in the marketplace will experience a landlord-
favorable environment as large blocks of space greater than 50,000 square feet 
remain limited. While these larger law fi rms may consider new construction, this 
is a challenging option as capital markets remain tight and law fi rms have been 
historically viewed as a credit risk by lenders.

Cleveland

The majority of law fi rms are located in the CBD along E. 9th Street and Public 
Square. These offi ce towers offer large blocks of space and convenient access 
to city, county and federal courthouses.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

25% 13

Overall

Average Class A asking rent $22.34 

Average % rent discount for negotiated rent 7.5%

Average % rent premium for Trophy space 17.0%

Average % rent discount for Sublease space 26.0%

Average annual escalation or bump 2.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $30.00/$10.00

Class A free rent (months) 7/2

Top 3 challenges for law fi rms
1.  Lack of suitable high rise large block Class A offi ce space.
2.  Lack of credit available.
3.  Stagnant local economy creating minimal opportunity for large-scale revenue and profi t margin growth.

Top 3 opportunities for law fi rms
1.  Compressed rates and increased concessions offered in Class B space.
2.  Redevelopment opportunities in the CBD will provide increased options.
3.  Growing law sectors in intellectual property surrounding bio-med industry in Cleveland.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Vorys
1375 E. 9th Street
32,527 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Baker and Hostetler
Porter Wright Morris
Nicola Gudbrandson

Percent of law fi rms comprising overall 
active requirements in the market:

Bonezzi
1300 E. 9th Street
17,702 SF
Renewal

Ziegler
925 Euclid Avenue
13,000 SF
Renewal

15%
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The next wave of offi ce lease expirations fall into the 2013 to 2016 time frame, but 
several of those law fi rms are already active in the market. There is a great deal 
of churn anticipated over the next few years with law fi rms in older spaces more 
likely to move (buildings like Lincoln Plaza, Trammell Crow Center, 2100 Ross, and 
Fountain Place are expected to benefi t), while law fi rms in more modern space 
are more likely to renew. New construction in Uptown is an attractive draw, but the 
economics of Class A space in the CBD will win out in many cases, where rates are 
30.0 to 40.0 percent more affordable. 

Of those law fi rms that have renewed or signed new leases in recent years, 
more often than not they have decreased their footprint through a combination of 
downsizing and utilizing their space more effi ciently (less space for record keeping, 
smaller offi ces for partners, conversion to cube environment for support staff, high 
lawyer to support staff ratio).

Dallas

Roughly 80.0 percent of law fi rms are located in the Dallas CBD and Uptown 
markets, with some additional fi rms located in Preston Center, N Central 
Expressway.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

14% 22

Overall

Average Class A asking rent $20.99 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 25.0%

Average % rent discount for Sublease space 45.0%

Average annual escalation or bump 2-3%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $50.00/$20.00

Class A free rent (months) 12/12

Top 3 challenges for law fi rms
1. The Arts District of the Dallas CBD and Uptown are expected to benefi t from the migration of law fi rms over the next few years, presenting 
 tighter conditions for fi rms in these submarkets.
2.  Limited new construction over the next three years will force law fi rms with near-term lease expirations to renew in place or consider second-generation space.
3.  Law fi rms seeking to shed excess space via the sublease market are seeing minimal demand.

Top 3 opportunities for law fi rms
1.  Currently a few large blocks of new spec space are available in Uptown.
2.  One or two new construction projects may begin construction in the next 24 months.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Winstead
2728 Harwood
128,782 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Locke Lord Bissell & Liddell 

Akin Gump

Andrews Kurth

Percent of law fi rms comprising overall 
active requirements in the market:

Bell Nunnally
One McKinney Plaza
40,944 SF
Renewal with expansion

Figari & Davenport
Bank of America Plaza
27,746 SF
Renewal

1%
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Similar to most occupiers in the current market, law fi rms are looking for 
opportunities to save money on rent, while maintaining occupancy in higher quality 
buildings with great views. A recent trend for many fi rms is to move toward more 
effi cient layouts, sometimes doing away with varied offi ce sizes according to title in 
hopes of avoiding construction costs when intra-offi ce moves become necessary.

Law fi rms have historically offi ced on the eastern edge of downtown in the 
neighborhood commonly referred to as the fi nancial district. More recently, however, 
fi rms are looking to new construction offi ce space in LoDo on the west side of 
downtown due to its new and vibrant feel; LoDo’s edgier landscape and proximity 
to nightlife destinations and the light rail station make it a great location when trying 
to recruit and retain young, fresh talent. Additionally, owners of newer construction 
projects continue to offer up decent tenant improvement packages, free rent and 
competitive rates in order to lease up their projects. Townsend Townsend & Crew, 
Isaacson Rosenbaum, Polsinelli and McKenna Long are several larger fi rms that 
have relocated to newer buildings or newly renovated space in LoDo.

Denver

Prior to 2008, the majority of large law fi rms were located on the eastern edge 
of downtown. This continues to be the case; however, within the last few years, 
new construction projects in and around the LoDo district have emerged as a 
location of interest.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

10% 12

Overall

Average Class A asking rent $28.80 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 20.0%

Average % rent discount for Sublease space 28.0%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $45.00/$15.00

Class A free rent (months) 7/3

Top 3 challenges for law fi rms
1. Limited new construction over the next three years will force law fi rms with near-term lease expirations to renew in place or consider second-generation options.
2.  Owners of Class AA buildings have started to push rates and will do so aggressively based on limited options, especially for upper bank / “view” space and  
 space in the LoDo portion of the CBD.
3.  Credit enhancements will be in greater demand as market tightens and owners evaluate leasing options.

Top 3 opportunities for law fi rms
1.  Continued economic concerns and slow activity will mean large fi rms will continue to have leverage over the medium term.
2.  A glut of commodity space in the suburbs will provide options for fi rms willing to consider a move out of the CBD.
3.  1.3 million square feet of space being vacated by CenturyLink, GSA and State of Colorado will provide market relief and quality available options.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Berenbaum Weinshienk
370 17th Street
29,609 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Davis Graham & Stubbs

Kutak Rock

Gibson Dunn

Percent of law fi rms comprising overall 
active requirements in the market:

Greenberg Traurig 
1200 17th Street
38,053 SF
Renewal

RubinBrown
1900 16th Street
26,443 SF
Relocation

20%
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Despite the continued closures and mergers of law fi rms, much of the overall activity 
in Downtown Fort Lauderdale can be attributed to renewals and expansions of top 
area fi rms. The city’s large base of real estate attorneys are fi nding ways to combat 
business losses, due to economic challenges, by taking on mortgage workout and 
foreclosure processing services. These business lines, in combination with a recent 
spurt of hiring in corporate law, bankruptcy, employment law, and government 
regulation, are drivers behind many of the recent expansions in the CBD. 

As current market conditions remain tenant-favorable, many opportunistic law fi rms 
are reducing overhead by restructuring long-term leases that offer options for future 
growth. While generous rent abatements, tenant improvement allowances (often 
above $40 per square foot) and an average rental rate discount of 15.0 percent are 
typical in the CBD, core assets along the prestigious Las Olas Boulevard can still 
garner rents in excess of $22.00 NNN per square foot for premium space.

Fort Lauderdale

The majority of Fort Lauderdale law fi rms are located in the central business 
district. While many sizable fi rms occupy space in the suburban markets, the 
prestige of the CBD, as well as the county courthouse’s downtown location, 
attract legal tenants to the area.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

15% 1

Overall

Average Class A asking rent $32.41 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 10.5%

Average % rent discount for Sublease space 22.5%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40.00/$15.00

Class A free rent (months) 6/3

Top 3 challenges for law fi rms
1. Short term, foreclosure processing business could leave fi rms holding too much space in the future.
2. Growing occupancy on Las Olas Boulevard could hinder expansion options.
3. The shrinking supply of available sublease space will eliminate inexpensive, short-term alternatives.

Top 3 opportunities for law fi rms
1.  Abundance of space options (outside of Las Olas Boulevard market) offer fi rms leverage and opportunity.
2. Soft market conditions will offer fi rms the opportunity to offi ce in higher profi le buildings for historically low costs.
3. CBD effective rental rates are competitive with suburban markets, offering suburban based fi rms a cost effective opportunity to relocate into the core downtown market. 
 

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

McCalla Raymer
110 SE 6th Street
30,600 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

The Law Offi ce of 
Marshall Watson

Bressler, Amery and Ross
Atkinson-Diner

Percent of law fi rms comprising overall 
active requirements in the market:

Gray Robinson
401 E. Las Olas 
Boulevard
30,600 SF
Renewal with expansion

Holland & Knight
515 E. Las Olas 
Boulevard
7,558 SF
Expansion

14%
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Houston’s ever-expanding status as a global energy leader and as a result, one 
of the few geographies demonstrating substantial growth in the country besides 
technology demand, has propelled a large infl ux of law fi rms to locate in Houston 
and its Central Business District (CBD). Some new fi rms to the market include 
McKool Smith, Seyfarth Shaw, Cadwalader, and Powers & Frost. Well-established, 
larger fi rms generally fi t into two categories: growing their Houston presence to 
counter the energy boom, or rightsizing based on older, less effi cient interior spaces 
and fl oors plates.

One recent example of the former is Latham & Watkins, which expanded by 21,000 
square feet for a total of 49,000 square feet when it relocated to Hines Interests’ 
new downtown development at 811 Main Street. Meanwhile, in the other camp, a 
larger fi rm like Fulbright & Jaworski’s recently signed a 299,676-square-foot 10-year 
renewal with contraction at 1301 McKinney. 

Moving forward, the Houston CBD legal market, which totals approximately 4 million 
square feet in the CBD, will likely see continued growth over the near-term due to 
energy growth gaining steam within the region and around the country. As a result, 
we expect activity to increase in the coming years as many CBD law fi rm leases are 
set to expire in 2012, 2013, and beyond. This will result in an increased competition 
for quality second-generation space.

Houston

The major law fi rms in Houston are located in the central business district. 
Of the top ten fi rms, four are positioned along Louisiana Street and three are 
situated in 600 Travis Street (Chase Tower).

COST 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

16% 22

Overall

Average Class A asking rent $36.79 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 10.0%

Average % rent discount for Sublease space 20.0%

Average annual escalation or bump $0.50 

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $50.00/$20.00

Class A free rent (months) 6/2

Top 3 challenges for law fi rms
1.  Limited new construction in the CBD over the next three years will force law fi rms with near-term lease expirations to renew in place or compete for  second-
 generation space.
2.  Cost control is a current key objective of law fi rms; this may impact leasing decisions as fi rms look to rightsize or downsize.
3.  Maintaining talent as many attorneys and fi rm personnel are regularly lost to competing fi rms.

Top 3 opportunities for law fi rms
1.  Few large tenants are in the market, meaning large fi rms will continue to have leverage over the medium-term. 
2.  New developments in our suburban market will provide options for fi rms looking to move out of the CBD.
3.  Strong Houston economy and energy sector means more resiliency for fi rms with large energy practice.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Fulbright & Jaworski
1301 McKinney Street
299,676 SF
Renewal with contraction

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Seyfarth Shaw
Morgan Lewis
Powers & Frost

Percent of law fi rms comprising overall 
active requirements in the market:

Latham & Watkins
811 Main Street
49,000 SF
Relocation

Looper Reed & McGraw
1300 Post Oak 
Boulevard
41,024 SF
Renewal

5%
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Los Angeles-based law practices were particularly hard hit by the fi nancial crisis 
forcing some fi rms under. Howrey became the latest casualty, electing to dissolve on 
March 2011. The company subsequently abandoned 97,000 square feet of Class A 
law fi rm space in Downtown. 

An employment analysis of top ranking law fi rms operating in Los Angeles showed 
no net headcount gains over the last 12 months. Although a couple of fi rms 
staffed up, others contracted, and most elected to postpone new hiring. As a 
result, renewals characterized much of the leasing activity by law fi rms. During the 
second quarter 2011, Skadden renewed 160,000 square feet at 300 South Grand 
Boulevard. Morgan Lewis executed a 74,639-square-foot renewal at One California 
Plaza, and Jeffer Mangels Butler & Mitchell renewed their 90,000-square-foot lease 
at 1900 Avenue of the Stars for 12 years. 

Law fi rm growth typically mirrors that of its client base. The Los Angeles market 
economic recovery is generally lagging the country, and therefore might limit the 
recovery of legal fi rms servicing regional clients. Those focused on better 
performing technology, media and entertainment clients are likely to experience 
more rapid growth.

Los Angeles

A majority of CBD law fi rms are located on Bunker Hill and the Financial 
District. A large number of Westside legal tenants tend to be concentrated in 
Century City and in the Water Garden in Santa Monica.

COST 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

16% 42

Overall

Average Class A asking rent $38.13 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 18.9%

Average % rent discount for Sublease space 31.2%

Average annual escalation or bump 4.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $45.00/$20.00

Class A free rent (months) 10/4

CBD refl ects the Downtown market only

Top 3 challenges for law fi rms
1. Rents are increasing in some Westside markets due to an increase in leasing activity from media and tech clients.
2. Ownership concentration in Downtown and Century City provides landlords greater control over rents and concessions.
3. Downtown leasing transactions in assets which have fallen into receivership now require approval from lenders and are taking longer to close.

Top 3 opportunities for law fi rms
1.  A number of well-built-out subleases with term left provide excellent opportunities for law fi rms looking to trade-up their image.
2. Los Angeles continues to offer law fi rms great value in terms of rent relative to other gateway markets.
3. Large number of contiguous blocks of space available in Downtown and Century City will provide larger fi rms ongoing leverage.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Skadden
300 S. Grand Avenue
160,000 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Greenberg Traurig
Alston & Bird
Nossaman Guthner 
Knox & Elliott

Percent of law fi rms comprising overall 
active requirements in the market:

Loeb & Loeb 
10100 Santa Monica 
Boulevard
144,000 SF
Renewal

JMBM
1900 Avenue 
of the Stars
91,500 SF
Renewal

32%
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Miami’s CBD submarkets (Brickell and Downtown) have traditionally housed the 
majority of top tier law fi rms. A number of regional fi rms have also located in Coral 
Gables, a key Suburban business district, over the past fi ve years. However, recent 
trends indicate that the majority of fi rms will remain in the Miami CBD for the next 10 
to 15 years. This CBD-centric location presence is largely due to the affordability of 
top end Class A space, including 1.4 million square feet of space that delivered last 
year and a further 600,000 square feet delivering this year. 

This signifi cant increase in Class A offi ce space has pushed landlords to reach 
historic high lease concessions and rental rates that are well below pro-formas. 
Concessions are beginning to be reigned in for some high occupancy buildings. 
Thus, currently the big concessions and aggressive rates are varying more with 
each individual building than by overall submarket. This approach is a real departure 
from pre-recessionary times, when landlords looked to see what each other were 
doing and concessions tended to trend collectively by submarket. Law fi rm tenants 
have been able to capitalize on this. Whereas tenant improvement allowances of 
$55.00 per square foot was at one time considered shocking, recent record-setting 
high build out allowances of $75.00 to $100.00 per square foot have been garnered 
since the economic downturn. With plenty of the premium space typically required 
by law fi rms available, many of these tenants are shopping the market well in 
advance of their lease expirations to leverage current conditions.

Miami

Miami’s CBD is comprised of two submarkets, Brickell and Downtown. Two-thirds 
of both Class A and Class B law fi rm tenants are located in the Downtown sector 
with the vast majority of these fi rms occupying Class A space. Among the largest 
fi rms (50,000 square feet+), all are located in Class A space with no law fi rms 
occupying space in Class B buildings.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

29% 7

Overall

Average Class A asking rent $40.98 

Average % rent discount for negotiated rent 15-20%

Average % rent premium for Trophy space 20.0%

Average % rent discount for Sublease space 11.9%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $50-$70/$30-$50

Class A free rent (months) 8/6

Top 3 challenges for law fi rms
1.  Huge discrepancies in rates between comparable buildings.
2. Due to some regional fi rm failures, landlords pushing hard for guarantees/LOCs.
3. Tenants in high occupancy buildings may fi nd their landlord unwilling to match relocation options.

Top 3 opportunities for law fi rms
1.  New supply with large blocks of available contiguous space. 
2.  Continued leverage with only two large (25,000 SF+) law fi rm users currently touring the market = less competition for space.
3.  Few signifi cant users in the market make law fi rms among most desirable tenants in market for ownerships.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Genovese Joblove & 
Battista
Miami Tower
32,000  SF
Renewal with expansion

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Gray Robinson
Baker & McKenzie
Foley & Lardner

Percent of law fi rms comprising overall 
active requirements in the market:

Morgan Lewis
Southeast Financial 
Center
34,000 SF
Renewal

Lydecker Diaz
1221 Brickell
23,000 SF
Relocation & expansion

26%
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The majority of the top tier law fi rms in Montréal are located in the Downtown Core as 

well as the Downtown South and Old Montréal areas. While 2010 was an active year 

for law fi rms, the fi rst half of 2011 has seen a signifi cant slowdown in activity, with very 

few tenants currently looking for space.  In recent years, most law fi rm activity has been 

characterized by mergers, renewals, reductions in space and renovations in place that 

typically consolidate common working areas such as board rooms and separate them 

from private offi ces. Although law fi rms are typically occupying less space by fi tting their 

staff into smaller spaces, they are not downsizing. In fact, the mergers and acquisitions, 

as well as insolvency practices, have experienced organic growth due to the increase in 

corporate mergers and insolvencies stemming from the economic downturn.

Currently, there is a lack of large blocks of space in the Downtown Class A offi ce market, 

with only one block of space above 100,000 square feet that is currently available, 

offering large tenants few options in the CBD. As a result, law fi rms have lost most of their 

leverage. Those fi rms looking for large blocks of space will have to wait for the completion 

of the Altoria Tower at the end of 2013 or begin courting one of several projects that are 

currently in preleasing phase, forcing tenants to renew temporarily. Given the lack of 

options, most tenants have been renewing early to avoid higher rates in the future. This is 

especially true in the AAA buildings where asking rates are already in the $27.00-$32.00 

per square foot range and are likely to continue to escalate further than other segments of 

the market as landlords continue to gain leverage.

Montréal

The majority of Montréal law fi rms are located in Downtown Montréal, 
specifi cally in the Downtown Core and in the Downtown South and Old 
Montréal nodes, which are closer to the Court House and Court of Appeal. 
Other fi rms have opted to locate themselves in Laval, which has a large 
courthouse and a signifi cant cluster of Class A buildings.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

7% 8

Overall

Average Class A asking rent $20.33 

Average % rent discount for negotiated rent 8.0%

Average % rent premium for Trophy space 30.3%

Average % rent discount for Sublease space 40.0%

Average annual escalation or bump
2.0% of Opex and 
Tax

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $25.00/$15.00

Class A free rent (months) 3/1

Top 3 challenges for law fi rms
1. Firms looking for Class A space will pay a premium for the same space that was signifi cantly cheaper a year ago as rents continue to increase in Downtown Montréal.
2. The lack of large Class A blocks of contiguous space in the CBD will make it diffi cult for tenants searching for 50,000 square feet and greater.
3. With no new inventory coming to market until late  2013, tenants looking for newer or LEED-certifi ed space will have to sign short-term renewals until the fi rst new 
 tower is constructed.

Top 3 opportunities for law fi rms
1. There are currently very few tenants in the market, giving tenants a certain amount of leverage in the market with landlords looking to secure long-term leases.
2. There is 230,000 square feet of Class A offi ce space under construction (2014 delivery) in proximity to the courthouse.
3. As former industrial buildings continue to be converted into attractive brick and beam offi ce space, many small law fi rms can opt for more creative Class B offi ce space 
 on the outskirts of the CBD, at a signifi cantly lower rent.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

2011 Completed law fi rm transactions

There have been no substantial law fi rm leases completed to date in 2011.

Law fi rm requirements 
actively in the market:

Davies Ward Phillips
& Vineberg
Miller Thomson 

Percent of law fi rms comprising overall 
active requirements in the market:

7%
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Although there has been signifi cant activity among New York’s largest fi rms, it is 
doubtful whether it will equal the level of 2010 either in number or square feet. To 
date, there have been four transactions larger than 100,000 square feet; in 2010 
there were seven. Small to mid-size fi rms seem reluctant to pay the upfront capital 
expense of moving and have preferred to renew in place or sublease previously
built law fi rm space. 

Two of the largest transactions of the year, however, were to new locations. In a rare 
move from Midtown to Downtown, WilmerHale will be leaving 399 Park Avenue for 
new space at 7 World Trade Center. On Midtown’s west side, Morrison & Foerster 
has signed a lease to be the anchor tenant at 250 West 55th Street, which will begin 
construction in the fall. 

There are still enough large blocks for major fi rms to have options, but the pipeline 
for new construction product has declined signifi cantly since 2008. Recent economic 
uncertainty has slightly tempered the early advances in pricing, but rents are not 
expected to decline.

New York

New York law fi rms are located in the prime submarkets of both Midtown and 
Downtown. Most recently, there has been a migration to the west side of Midtown as 
large fi rms are lured by newer construction. Several top fi rms, however, remain in the 
Plaza District, typically Manhattan’s most prestigious location.

COST 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

13% 117

Overall

Average Class A asking rent $62.31 

Average % rent discount for negotiated rent 10.0%

Average % rent premium for Trophy space 23.0%

Average % rent discount for Sublease space 18.0%

Average annual escalation or bump 1.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $45.00/$23.00

Class A free rent (months) 6/4

Top 3 challenges for law fi rms
1.  While large fi rms often prefer new construction because of the more fl exible layouts, the pipeline has greatly diminished.
2. Interior construction costs have come down from their peak, but build-outs are still too expensive for many mid-size fi rms to consider relocations.
3. Older space does not fi t the layouts fi rms currently prefer: smaller and fewer offi ces, smaller libraries, off-site storage, common amenities, collaborative spaces.

Top 3 opportunities for law fi rms
1.  Many fi rms are fi nding they need less overall square feet through the use of more effi cient layouts and technology.
2. Although the vacancy rate have decreased since the market bottom, there are still options available.
3. The increases in rents has been largely concentrated in the smaller blocks of tower fl oors and Trophy locations. The larger Class A asking rent is only 6.0
 percent above the most recent lows.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Wilmer Hale
7 World Trade Center
210,841 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

White & Case
Milbank
Chadbourne & Park

Percent of law fi rms comprising overall 
active requirements in the market:

Morrison & Foerster
250 West 55th Street
180,000 SF
Relocation

Baker & Hostetler
630 Fifth Avenue
118,634 SF
Renewal

12%
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Many of Orlando’s law fi rms are currently reevaluating their leases. These fi rms 
are looking to take advantage of soft market conditions and high vacancy in the 
Downtown submarket, using these conditions to win more favorable lease terms. 
Furthermore, we notice that many law fi rm tenants are looking to add term through 
the middle of the decade, so they can lock in at the currently tenant-favorable terms 
being offered. 

As for available options, large law fi rm tenants will fi nd their space options to be 
extremely limited over the next three years. Few blocks of space large enough to 
accommodate them currently exist and there is no new planned construction, which 
further limits options for large users seeking to remain in the Downtown submarket. 
Thus, as the market continues to tighten, we expect the CBD options for these large 
tenants to become scarce, allowing landlords to drive up rental rates. However, we 
do not foresee this problem for the average law fi rm user in Downtown Orlando. 
Averaging between 8,000 and 20,000 square-feet of leased space, these law fi rm 
tenants will continue to enjoy a large quantity of space options through 2014.

Orlando

Orlando’s law fi rm tenants are heavily concentrated in the Downtown Orlando 
submarket. Furthermore, many of these law fi rm tenants choose to occupy the 
Trophy space in the Downtown area.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

18% 7

Overall

Average Class A asking rent $24.16 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 7.2%

Average % rent discount for Sublease space 7.1%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $25.00/$25.00

Class A free rent (months) 5/5

Top 3 challenges for law fi rms
1. Lack of planned construction in Downtown Orlando will severely limit law fi rm space options.
2. Scarcity of large blocks of space will force law fi rm tenants with near-term lease expirations to compete over space.
3. Few options for larger users will drive up rental rates in the Downtown area.

Top 3 opportunities for law fi rms
1. General market softness should keep asking rents down and concessions high over the next six months.
2. As some of the only very large tenants, large law fi rms can create leverage with their space demands.
3. For tenants willing to move to the suburban markets, lease terms will remain generous over the next three years.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Latham Shuker Eden 
& Beaudine
111 North Magnolia 
Avenue
17,484 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Burr & Forman
Akerman 
Fisher Rushmer

Percent of law fi rms comprising overall 
active requirements in the market:

Beusse Wolter Sanks 
More & Maire
390 North Orange 
Avenue
14,973 SF
Renewal

McCalla Raymer
225 East 
Robinson Street
12,868 SF
Renewal

11%
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With a bottomed real estate market and gradually increasing rents, large law fi rms 
are pursuing opportunities in Market Street West’s quality assets. Representing 
more than 750,000 square feet, four of the city’s largest fi rms are in the market to 
rightsize space or upgrade amenities.

Financial decisions by large corporations during the recession led to spikes in 
sublease availabilities in 2010. To minimize depressed rental expenses, downsizing 
companies signed short-term subleases with small law fi rms, less than 10,000 
square feet, in Trophy assets. As subleases roll, owners have opportunities to sign 
new, direct law fi rms with 2012 commencements. However, in some cases, the 
fi nancial implications of early termination constrain these fi rms from relocating.

Driven by tightened rents, few available large blocks, and large tenants in the 
market, small tenants have lost leverage in negotiations with Trophy landlords, now 
offering short-term renewals or pricing out tenants to accommodate future large 
tenant demand. As a result, Class A buildings have seen increased demand from 
small law fi rms, additionally expanding to accommodate future growth. Moving into 
2012, while large fi rms will drive leasing activity, small fi rms will drive gains in 
net absorption.

Philadelphia

The majority of Philadelphia’s law fi rms are located in the CBD’s Market 
Street West submarket. This location provides easy access to abundant 
amenities and immediate proximity to the city’s concentration of professional 
services companies.

COST 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

23% 19

Overall

Average Class A asking rent $27.34 

Average % rent discount for negotiated rent 10.0%

Average % rent premium for Trophy space 8.0%

Average % rent discount for Sublease space 10.0%

Average annual escalation or bump $0.50

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40.00/$20.00

Class A free rent (months) 8/4

Top 3 challenges for law fi rms
1. There are few large contiguous blocks in the CBD, with a mere six blocks of available space greater than 100,000 square feet. 
2. Owners of Trophy assets are aggressively pushing rents as the market continues to tighten. 
3. The local economy and employment market continue to grow at a sluggish rate. 

Top 3 opportunities for law fi rms
1.  Landlords are looking to capture leases with large law fi rms, viewed as credit tenants with long-term viability. 
2. Small law fi rms in the market, often faced with short-term renewal options at currently subleased space, have leverage with Class A landlords to capture 
 long-term deals at discounted rents. 
3. Market Street East continues to lag in its recovery, providing opportunity in 2012 as Market Street West’s fundamentals continue to tighten. 

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Marshall Dennehey
2000 Market Street
131,000 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Morgan Lewis
Ballard Spahr
Cozen O’Connor

Percent of law fi rms comprising overall 
active requirements in the market:

Conrad O’Brien
1500 Market Street
40,000 SF
Relocation

McCarter & English
1735 Market Street
23,300 SF
Sublease Renewal

31%
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Richmond’s CBD submarket is home to the Supreme Court of Virginia, the Federal 
Reserve Bank of Richmond and many other important state administrative agencies. 
Therefore, it is of no surprise that the top six fi rms are all conveniently located where 
the majority of legal and business activities take place. In order for these fi rms to 
capture a geographical advantage and boost their image, they often compete for 
prominent offi ce locations and superior building amenities in the downtown market. 

Since the general demand for Class A remains high, the 2011 Class A vacancy rate 
dropped 2.7 percent from last year and continues to tighten. Although the availability 
of high-quality, contiguous space is extremely limited for growing fi rms, the excess 
demand for large blocks is not suffi cient enough for landlords to regain leverage 
as the number of large active tenants is not overwhelming in the CBD market. As 
a result, landlords continue to offer rent concessions to stay competitive. From 
the tenant’s perspective, a high supply of small blocks enables smaller tenants 
to gain an advantage in rental rate bargaining, and even allows them to shop for 
higher quality spaces at similar costs. For large and growing law fi rms, they should 
exercise their renewal options and act quickly once any large blocks become 
available in the market.

Richmond

The CBD and Monroe Ward submarkets house the majority of large Richmond 
law fi rms. Within the submarkets, E. Cary and E. Byrd Streets are the most 
popular choices for the large tenants, while most 
medium-sized fi rms have opted for E. Franklin and E. Main Streets.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

16% 6

Overall

Average Class A asking rent $22.95 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 10.0%

Average % rent discount for Sublease space 30.0%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $35.00/$15.00

Class A free rent (months) 9/6

Top 3 challenges for law fi rms
1. Large fi rms desiring Class A space will have limited leverage to renegotiate favorable terms and also limited relocation options due to lack of new deliveries.
2. Landlords of Class A buildings have begin to tighten rent concessions based on the scarce supply of quality spaces.
3. The lack of large vacant contiguous blocks will be a primary issue for larger fi rms when they look to expand, potentially causing some fi rms to have to opt for 
 fl oor-separated spaces.  
 

Top 3 opportunities for law fi rms
1. New development is being proposed in the Monroe Ward Submarket, which plans to provide over 50,000 square feet Class A offi ce space. 
2. Small- to medium-sized tenants can shop around for quality spaces and bargain for more favorable lease terms as a result of the large number of available spaces.
3. The number of businesses headquartered in the suburban market has been increasing, leading to potential growth for fi rms and more leverage in the market.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Durrette Crump
1111 East Main Street 
16,000 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

McGuire Woods
Thompson McMullan
Morris & Morris 

Percent of law fi rms comprising overall 
active requirements in the market:

Kaufman & Canoles 
1021 E. Cary Street
14,235 SF
Relocation

25%
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After a banner year in 2010 when 731,000 square feet was leased by San Diego 
law fi rms — the most seen in recent years — the trend has continued into 2011 with 
very strong activity recorded among legal tenants. Driven by a rapidly diminishing 
number of suitable space options and the desire to lock in rates at the bottom of 
the cycle, law fi rms have gotten a jump on their requirements by signing new deals, 
sometimes well in advance of their upcoming expirations.

As of mid-year 2011, law fi rms have leased 424,000 square feet, with 77.0 percent 
of activity occurring in Downtown due to the leverage tenants now have in the CBD 
after three consecutive years of occupancy losses. The remaining 23.0 percent 
of activity was split between Del Mar Heights, UTC, and Mission Valley. This is a 
notable change from 2010, when the migration out of Downtown and into Del Mar 
Heights, UTC, and Mission Valley was much more pronounced. That year, only 42.0 
percent of deals were signed in the CBD, while 58.0 percent were inked in three 
primary suburban law fi rm submarkets. 

The average effective rent on all law fi rm deals signed in 2011 has continued to slide 
and is now $24.12 per square foot, a 30.3 percent decrease from the 2007 peak. 
This decrease in rent correlates proportionately to the increase in activity seen in the 
CBD, where rents are the lowest among the four submarkets included in this survey.  
However, the more sought-after spaces and submarkets commanded substantially 
higher rents. 

San Diego

San Diego’s major law fi rms are concentrated in four submarkets: Downtown, 
Del Mar Heights, University Towne Centre (UTC) and Mission Valley. 

COST  

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

13% 15

Overall

Average Class A asking rent $30.60 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 10.0%

Average % rent discount for Sublease space 45.0%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $55.00/$20.00

Class A free rent (months) 5/4

Top 3 challenges for law fi rms
1. There are very few large blocks of contiguous space left in the most sought-after submarkets and asset types.
2. Trophy assets such as One America Plaza, The Plaza in UTC, and newer-generation Class A projects in Del Mar Heights have already leased the majority of 
 the “best space” in the best buildings and are pushing rates on the remaining less desirable vacant space. 
3. There is no new speculative Class A construction in the pipeline that would break ground in the next 12 months, meaning competition will get extremely tight 
 for availabilities as existing space leases up.
 
Top 3 opportunities for law fi rms
1.  Lease rates are still at rock-bottom levels except for those Trophy buildings with little available space.  
2. Landlords are extremely motivated to sign credit tenants in their buildings. 
3. Free rent and other tenant concessions are still being seen in the market. 

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Robbins Geller 
Rudman & Dowd
655 W Broadway
114,000 SF
Renewal with contraction

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:
Gunderson Dettmer
Latham & Watkins
Neil Dymott Brown Frank 
and Harrison
Baker & McKenzie

Percent of law fi rms comprising overall 
active requirements in the market:

Gordon & Rees
101 W. Broadway
41,000 SF
Renewal with contraction

Duane Morris
750 B Street
30,000 SF
Relocation

10%
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San Francisco’s North and South Financial Districts have long been home to 
offi ces of some of the country’s largest law fi rms. While the economic recession 
necessitated the need for reduced expenditures, resulting in occupancy downsizing, 
law fi rms have since stabilized and are looking forward. Additionally, many law fi rms 
are moving toward more streamlined operations, which require less space. Smaller 
or no libraries, smaller private offi ces, and more open workspace are trends that 
many fi rms are now adopting. 

With vacancy decreasing and rental rates increasing within the Class A market, 
some law fi rms have opted to renew early to lock in current cost structures. 
However, most leasing activity within the industry is driven by lease expirations 
and not by market fundamentals or organizational growth. For law fi rms currently 
in the market, large blocks of space within the desired building type are becoming 
increasingly hard to fi nd and many law fi rms are deciding to renew in place.

San Francisco

The majority of San Francisco’s law fi rm tenants are located in the North and 
South Financial Districts, where they occupy some of the market’s top trophy 
assets and premier view space.

COST  

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

10% 22

Overall

Average Class A asking rent $44.05 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 18.0%

Average % rent discount for Sublease space 38.0%

Average annual escalation or bump $1 or 3%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $35.00/$25.00

Class A free rent (months) 6/2

Top 3 challenges for law fi rms
1.  Improving market fundamentals within the North and South Financial District will reduce quality space options and continue to push rents upward.
2. Since 2010, Trophy space has increased in price at a higher rate than average Class A rates, a trend expected to persist over the next two years. 
3. Lack of new construction within the North and South Financial Districts will limit the availability of large blocks of high-quality space.

Top 3 opportunities for law fi rms
1.  The trend toward more effi cient work space will help to offset increases in rents and stabilize occupancy costs.  
2. Advances in technology that allow for greater storage capabilities will reduce law fi rms’ need for large, in-house libraries.
3. Few large law fi rms in the market compared with active requirements within the technology industry. This will reduce the amount of competition law 
 fi rms face when looking for new space.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Farella Braun + Martel
235 Montgomery Street
121,000 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Gordon & Rees
Lewis Brisbois 
Bisgaard & Smith

Jackson Lewis

Percent of law fi rms comprising overall 
active requirements in the market:

Sedgwick
333 Bush Street
89,076 SF
Relocation

Shearman & Sterling
4 Embarcadero Center
36,053 SF
Sublease with expansion

11%
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With offi ce fundamentals bumping along the bottom of the market, there are 
seemingly numerous options for legal tenants (note, at least 10 fi rms in the market 
today representing 14.4 percent of current law fi rm occupancy), especially those with 
requirements of 50,000 square feet or less. However, many of the availabilities are 
in buildings which have fallen out of favor over the last several years or are enduring 
some level of distress due to high vacancy and reduced values. When coupled with 
debt service requirements, these buildings have diffi culty competing appropriately 
with concession and tenant improvement packages dictated by the rest of the market.

Landlords that are able have been offering tenant improvement packages ranging 
from $40.00 to $75.00 per square foot and more to attract tenants along with free 
rent of one month per lease year. As occupancies have improved, such concessions 
have declined marginally in recently fi lled buildings, but will likely remain in buildings 
posting higher vacancy. In short, prime space is in short supply, although many 
options remain for tenants willing to accept occupancy in assets that are half a step 
down from the top tier. The best options are available now for tenants that are able 
to take advantage of the timing, but with no new development on the horizon, these 
options will continue to diminish.

Seattle

Seattle’s law fi rms are located within the CBD, primarily in the fi nancial and retail districts. 

Divided between the northern and southern portions of the CBD, 57.9 percent of law fi rm 

occupancy is concentrated in the southern portion nearer the seats of municipal / county 

government. Four buildings constitute 50.5 percent of all law fi rm tenancy: Columbia 

Center, 1201 Third Avenue, and 901 5th Avenue in the fi nancial district to south and U.S. 

Bank Centre in the retail district to the north. 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

8% 12

Overall

Average Class A asking rent $30.73 

Average % rent discount for negotiated rent 10.0%

Average % rent premium for Trophy space 30.0%

Average % rent discount for Sublease space 30.0%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40 - $75/$10 - $45

Class A free rent (months) 10/10

Top 3 challenges for law fi rms
1.  Limited new construction for the foreseeable future will force law fi rms with near-term lease expirations to renew in place or consider second-generation space.
2. Despite a plethora of space availabilities, the buildings and/or locations are not where law fi rms necessarily want to be located.
3. Owners in the highest spectrum of the market have started to push rates signifi cantly because limited options exist in those select buildings.

Top 3 opportunities for law fi rms
1.  Smaller fi rms, especially those below 50,000 square feet have numerous choices..  
2. A glut of commodity space provides further options for fi rms not desiring top-tier buildings/locations. 
3. Current economic uncertainty continues to prevent landlords from being overly aggressive.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

2011 Completed law fi rm transactions

There have been no substantial law fi rm leases completed to date in 2011.

Law fi rm requirements 
actively in the market:

Foster Pepper
Riddell Williams
Keller Rohrback

Percent of law fi rms comprising overall 
active requirements in the market:

14%
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Although Silicon Valley’s tenant base is dominated primarily by technology-related 
companies, the Palo Alto and Menlo Park submarkets are home to a multitude of 
the nation’s top law fi rms. Approximately 39 fi rms currently occupy space in Palo 
Alto alone, as its proximity to San Francisco, access to a highly educated talent pool 
via Stanford University and strong demand for the protection of intellectual property 
from surrounding tech companies has established Palo Alto as one of the most 
desirable places for the legal industry.

With the last recession nearly crippling Silicon Valley’s local economy, law fi rm 
activity has slowed considerably in the last six months. Many law fi rm tenants 
have been forced to streamline their operations by reducing staff positions or 
consolidating multiple offi ces. Most of the Valley’s major fi rms occupying substantial 
amounts of offi ce space have already renewed as leasing activity amongst law fi rms 
has traditionally been dictated by existing market fundamentals. 

Given the absorption in Class A offi ce space among both technology fi rms and law 
fi rms alike, vacant offi ce supply has trended downward resulting in substantial rent 
growth in prime submarkets. The lack of available options has prompted many fi rms 
to reevaluate their existing location in order to look for ways to turn underutilized 
areas into viable expansion space. With the current market conditions tightening, 
fi rms with upcoming lease expirations will fi nd that locating space alternatives will be 
a challenge.

Silicon Valley

Many of the Valley’s law fi rms are concentrated in Palo Alto and Menlo Park, with the 
majority concentrated within Stanford Research Park in Class A offi ce product with 
high-end build-outs.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

8% 16

Overall

Average Class A asking rent $35.76 

Average % rent discount for negotiated rent 12.0%

Average % rent premium for Trophy space 5.0%

Average % rent discount for Sublease space 19.0%

Average annual escalation or bump 3.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $25.00/$10.00

Class A free rent (months) 9/4

Top 3 challenges for law fi rms
1. Tightened conditions and demand in Palo Alto have caused overall rents to increase, especially for high image space.
2. A number of fi rms have lease expirations coming within the next two years and along with no new supply on the horizon, it will create a more competitive environment 
 in an already tight market.
3. As law fi rms establish or grow in Silicon Valley, there will be further strain on Class A offi ce availability.

Top 3 opportunities for law fi rms
1. The trend toward more effi cient work space will help to reduce occupancy costs.  
2. A move to migrate documents in libraries to digital format, opening up more space in existing offi ces. 
3. A majority of the major fi rms occupying large space have already signed deals, equating to less competition from the sector’s tenants.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Wilson Sonsini
650 Page Mill Road
178,096 SF
Renewal

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Kirkland & Ellis

Percent of law fi rms comprising overall 
active requirements in the market:

Skadden
525 University Avenue
51,800  SF
Renewal with expansion

Kilpatrick Townsend
1080 Marsh Road
34,350  SF
Relocation with expansion

1%
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Law fi rm activity has fallen dramatically since 2009 and 2010 when over 900,000 
square feet of transactions occurred. Year-to-date, only one law fi rm lease greater 
than 25,000 square feet has been signed. Saying that, options are rather limited for 
larger requirements with only 11 options greater than 25,000 square feet available; 
nine of which are located in the CBD. Further, new construction in Clayton and the 
CBD is nonexistent and nothing is currently in the pipeline. 

Further decreasing options is the high build out cost for law fi rms, leaving some 
buildings unable to compete due to lack of funding. The landlords with capital are 
still offering favorable incentive packages with longer terms. Firms currently in 
the market are looking to keep their square footages the same, but with added 
effi ciency. This allows for growth without adding to the amount of space leased. If 
history is an example, as soon as new construction picks up again, particularly in 
Clayton, law fi rms will be some of the fi rst tenants lining up. Firms have shown in the 
past that they are willing to pay a large premium compared to the market in order to 
be in the newest and nicest buildings. 

St. Louis

The major St. Louis fi rms are concentrated into two of the region’s submarkets, 
Clayton and the CBD. These submarkets offer high rise buildings with large 
fl oor plates. 

COST 

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

20% 10

Overall

Average Class A asking rent $22.24 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 20.0%

Average % rent discount for Sublease space 20.0%

Average annual escalation or bump  $0.50 

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $30.00/$15.00

Class A free rent (months) 6/3

Top 3 challenges for law fi rms
1.  Lack of new construction offering tenants no new space options. 
2.  Limited large blocks of available contiguous space in Clayton.
3. Renewing is sometimes the only option.

Top 3 opportunities for law fi rms
1. The few landlords with capital are willing to compete for a large law fi rm.
2.  Rental rates remain fl at with minimal growth prospects over the near-term.
3. Firms have the ability to lock in low rates in a long-term transaction.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Lathrop & Gage
7701 Forsyth Boulevard
30,518 SF
Renewal with expansion

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Brown & James
SNR Denton
Hepler Broom

Percent of law fi rms comprising overall 
active requirements in the market:

Roberts Perryman
1034 S. Brentwood 
Boulevard
9,637 SF
Relocation

Eckenrode
8000 Maryland Avenue
9,024 SF
Renewal

7%
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Many of the Tampa Bay Area’s largest law fi rms are taking advantage of the current 

market conditions. They have utilized the soft market to renegotiate their leases, 

extending their term and winning more tenant improvement allowances, free rent and 

favorable rental rates. Some fi rms have also taken advantage of these conditions to 

consolidate their offi ces throughout Central Florida and Tampa Bay and to become more 

space effi cient. 

Tampa CBD law fi rms essentially fall into one of three user categories. The very large 

users, occupying more than 50,000 square feet, and large users, occupying between 

20,000 and 40,000 square feet, will face the toughest challenges going forward. Their 

options are already extremely limited and will continue to be over the next three years. 

However, many of these users have already taken the opportunity to negotiate new 

leases granting them more years of term and favorable lease terms. The majority of law 

fi rm tenants fall into the fi nal category of law fi rm tenants occupying between 8,000 and 

20,000 square feet. These fi rms will have the greatest amount of options going forward, 

but will also face the problem of declining space availability and heightened asking rents 

combined with lower concessions. We anticipate that market conditions will continue to 

tighten over the next several years and rental rates will begin to grow in the top quality 

space in the CBD. However, for tenants who can extend their leases into the middle of 

the decade, there may be an option to move into a new 450,000 square-foot Class A 

building in the CBD expected to enter the market sometime in 2014 or 2015.

Tampa

A majority of major law fi rms are located in the Tampa CBD. Moreover, these 
fi rms tend to offi ce in the high-rise portions of CBD Trophy space. Additionally, 
several other fi rms have chosen to locate in the Westshore submarket, while 
the St. Petersburg CBD also counts a number of regional law fi rms among 
its ranks.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

36% 5

Overall

Average Class A asking rent $24.14 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 6.9%

Average % rent discount for Sublease space 29.5%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $25.00/$25.00

Class A free rent (months) 5/5

Top 3 challenges for law fi rms
1.  Lack of very large blocks (greater than 50,000 square feet) of space in the CBD.
2. Scarcity of large blocks (greater than 10,000 square feet) will limit the options of the majority of law fi rms in the near-term.
3. Owners are beginning to push rates again due to these limited options in the CBD.

Top 3 opportunities for law fi rms
1.  Large tenants in the current market have the ability to negotiate lease extensions and favorable lease terms.  
2. Planned construction of a new 450,000 square-foot Class A building will add increased option for tenants. 
3. Soft overall market conditions (outside the CBD) leave options open for law fi rm tenants willing to move from the CBD.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Hill Ward Henderson
Akerman 

Percent of law fi rms comprising overall 
active requirements in the market:

25%

Florida Default Law 
Group
4919 Memorial Highway
47,157 SF
Relocation

Gray Robinson
401 E. Jackson Street
38,864 SF
Relocation

Foley & Lardner
100 North Tampa Street
37,855 SF
Renewal with contraction
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Toronto’s downtown market continues to be recognized as one of the most 
signifi cant legal markets in the world. Many of Toronto’s sizable law fi rms settled 
long-term leases over the last four to fi ve years, enabling them to lock in rates and 
secure expansion options for the next 10 to 15 years. While space requirements 
are expected to remain fl at over the next two to three years for domestic law fi rms 
located in Toronto, signifi cant interest from global players has created buzz among 
some of the larger fi rms in the downtown fi nancial core. 

The recent merger of Ogilvy Renault and U.K.-based, Norton Rose, has shed light 
on the viability and interest of a number of global fi rms establishing a presence 
in Canada. Much of the interest from international fi rms has come on the back of 
strong performance and growth of the energy sector in Western Canada and the 
banking sector in Central Canada. 

As a result of the above, barriers to continued legal growth include a downswing 
in economic stability or profi tability. From a profi t perspective, law fi rms in the U.S. 
and Europe tend to have higher associate to partner ratios by a 3x factor, which 
explains, in part, why law fi rms in the U.S. and Europe are more profi table. 

Toronto

The major law fi rms in Toronto are located in the Financial core which is the 
center of the downtown market. Of the top ten largest fi rms, four are located 
along King Street, and three are situated on Bay Street.

COST

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

7% 23

Overall

Average Class A asking rent $25.28 

Average % rent discount for negotiated rent 15.0%

Average % rent premium for Trophy space 25.0%

Average % rent discount for Sublease space 40.0%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $25.00/$10.00

Class A free rent (months) 6/NA

Top 3 challenges for law fi rms
1. After a traunch of energy-effi cient new building supply that facilitated the movement of some of Toronto’s top law fi rms, limited new construction over the next three years
 will force law fi rms with near-term lease expirations to renew in place or consider moving to space that will require signifi cant tenant work to meet today’s legal 
 industry standard.
2. Maintaining or increasing profi tability in an escalating rental market. 
3. Making facilities attractive for staff retention and talent recruitment.

Top 3 opportunities for law fi rms
1. Large fi rms in the market have room to negotiate despite landlord-favorable conditions due to their covenant and requirement.   
2. A sizeable tenant could kick off another new development project. 
3. Law fi rms who would consider moving just off the fi nancial core have plenty of opportunity.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Hicks Morley
77 King Street West
60,808 SF
Relocation

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Osler
Borden Ladner Gervais

Percent of law fi rms comprising overall 
active requirements in the market:

13%
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The Downtown Class A market has been characterized by scarce large block 
availability and thus, in many cases, tenants are captive and landlords can be expected 
to achieve record high rental rates between 2012 and 2014 due to no new deliveries 
over the shorter term. As a result of the tightened market conditions, Oxford and Bentall 
Kennedy recently announced plans for their new buildings that will bring approximately 
635,000 square feet total into the market in 2014 and 2015, respectively.  

We have seen Canadian fi rms continue to focus on moving toward standardized 
offi ce dimensions, greening the offi ce environment within LEED or BOMA standards 
and improving the fl exibility and availability of client facing space and meeting rooms. 
Existing fi rms willing to take on build-out and move costs are, in the majority of cases, 
re-engineering their space utilization to become more effi cient and also accommodating 
future growth in personnel, sometimes offsetting the increased effi ciencies.

Over the near term, high costs of interior improvements and the need for “swing space” 
in some cases will cause tenants to extend their leases in order to encourage landlord 
participation in facilitating their needs. Other fi rms will welcome the new construction 
inventory as an opportunity to move and maximize effi ciency in a fresh environment, 
avoiding construction disruption within existing space. To mitigate substantial increases 
in costs, tenants should prepare their strategies and be in a position to react to the new 
construction and back-fi ll opportunities that present themselves.

Vancouver

The major law fi rms in Vancouver are all located in the core business district. 
Of the 12 fi rms that occupy more than 50,000 square feet, four are located on 
Burrard Street and another four occupy buildings on West Georgia Street.  

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

6%

10.0%

12

Overall

Average Class A asking rent $30.05 

Average % rent discount for negotiated rent 13.0%

Average % rent premium for Trophy space 15.0%

Average % rent discount for Sublease space 20.0%

Average annual escalation or bump 5.0%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $40.00/$15.00

Class A free rent (months) 0/0

Top 3 challenges for law fi rms
1. The lack of new construction, combined with very tight Class A vacancy levels and increasing rental rates in the Downtown Core, leaves tenants with limited leverage.
2. The fi rst infl ux of new supply, expected in 2014, delivers fl oor plates of only 8,000 square feet, an ineffi cient layout for larger fi rms.
3. Class A landlords have been aggressively negotiating rates and are reluctant to offer generous inducement packages as a result of limited options in the 
 Core Business District.

Top 3 opportunities for law fi rms
1. The expected completion of “A” Class buildings in 2014 and 2015 provides large fi rms with a much needed option in a tight Downtown market. 
2. As tenants begin committing to occupy the new developments, they will create high-profi le shadow vacancies in their existing buildings 
 (i.e., McCarthy Tetrault and an 80,000-square-foot leasing opportunity at 777 Dunsmuir).

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

McCarthy Tetrault
745 Thurlow
82,000 SF
Relocation

2011 Completed law fi rm transactions

Percent of law fi rms comprising overall 
active requirements in the market:

Harris & Company
550 Burrard
40,000 SF
Renewal

Farris
700 West Georgia Street
66,000 SF
Renewal

6%
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Right-sizing continued to be the dominant trend in law fi rm activity in the Washington 
market. The majority of relocations involved a reduction in footprint, with smaller 
offi ce sizes and fewer common areas. Relocation activity was concentrated in newly 
delivered or redeveloped buildings, which continued to leave large vacancies in 
second-generation space, particularly in the Metro Center area of DC. 

Many other fi rms with looming lease expirations decided to stay in place, opting 
to conserve moving costs. Lobbying operations were one of the few areas of 
growth, and most expansion activity within the legal services industry remained 
focused among smaller tenants. Market conditions for new properties continued 
to gradually tighten based on tapered back construction, as fewer new deliveries 
reduced options for tenants. Conversely, vacancies for second-generation space 
faced heavy competition between landlords as tenants encountered an abundance 
of options. The dissolution of Howrey created one of the largest vacancies in the 
Metro DC at 1299 Pennsylvania Avenue, NW. Considering the overall softness 
in the market, now is a good time to act for many tenants: concession packages 
remain advantageous to tenants; a lack of development over the next few years will 
gradually limit potential relocation options; and a pending wave of lease expirations 
in 2015 to 2017 will increase competition among tenants in the market.

Washington, DC

The majority of law fi rms are located in the CBD, East End, West End and 
Capitol Hill submarkets of Washington, DC. Firms gravitate to Trophy and 
Class A buildings with views of and access to the Capitol and White House or 
addresses on Pennsylvania Avenue or K Street.

Percent of market occupied 
by law fi rms

Number of law fi rms occupying 
more than 50,000 SF in the market

42% 91

Overall

Average Class A asking rent $60.10 

Average % rent discount for negotiated rent 5.0%

Average % rent premium for Trophy space 36.0%

Average % rent discount for Sublease space 33.0%

Average annual escalation or bump 2.5%

New/Renewal (assuming 10-year term)

Class A tenant improvement allowance ($ PSF) $80.00/$50.00

Class A free rent (months) 8/2

Top 3 challenges for law fi rms
1.  Large blocks of space among well-located, recently delivered Trophy buildings continue to decline. 
2. Restrained new development will result in very few additional options for tenants through 2014, with just two buildings in the East End (CityCenter) currently 
 under construction.
3. Despite the current slowdown in tenant demand, the market could be under supplied by 2014 due to the lack of new construction, which could drive rents higher in 
 24 to 36 months.

Top 3 opportunities for law fi rms
1. Competition among tenants has diminished due to a lack of near-term lease expirations and a general slowdown in leasing velocity. 
2.  Pending relocations will create additional options for tenants in second-generation buildings, particularly around Metro Center, where approximately 1.3 million square feet of 
 move-outs are set to occur over the next 36 months.
3. Dissolutions and sublease dispositions have created additional space options for tenants, particularly in small and mid-size blocks.

2011 2014 2015 2012 2013 Tenant-favorable market 

Neutral market 

Landlord-favorable market 

Skadden
1440 New York Avenue, 
NW / 700 14th Street, 
NW / 1401 New York 
Avenue, NW
402,445 SF
Renewal with expansion

2011 Completed law fi rm transactions

Law fi rm requirements 
actively in the market:

Arnold and Porter
Pillsbury
Sullivan & Cromwell

Percent of law fi rms comprising overall 
active requirements in the market:

Holland & Knight
800 17th Street, NW
123,057 SF
Relocation

King & Spalding
1700 & 1730 
Pennsylvania 
Avenue, NW
126,000 SF
Renewal

23%
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Appendix

Overall, offi ce and legal jobs summary (U.S.)

2011 largest law fi rm leasing transactions

Contiguous blocks of available space summary
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Overall, offi ce and legal jobs summary (U.S.)

MSA

Total nonfarm 
jobs 12-month 

net change 
(000's)

Total nonfarm 
 jobs 12-month 

percent change

Offi ce jobs 
12-month net 

change (000's)

Offi ce jobs 
12-month 

percent change

Legal services 
12-month net 

change (000's)

Legal services 
12-month 

percent change

Atlanta (23.5) -1.0% -14.2 -2.4% 0.7 3.2%

Austin 14.2 1.8% 2.2 1.3% -0.2 -2.6%

Baltimore 6.4 0.5% 7.1 2.5% 1.1 9.1%

Boston 51.4 2.1% 9.4 1.4% -1.2 -4.6%

Chicago 24.9 0.6% 1.0 0.1% -1.8 -3.9%

Cleveland 6.5 0.7% 3.3 1.6% -0.1 -1.2%

Dallas 66.8 2.3% 30.3 4.1% 0.1 0.5%

Denver 1.4 0.1% -0.9 -0.3% 1.2 9.6%

Fort Lauderdale 1.2 0.2% 1.8 1.0% 0.2 1.4%

Houston 67.2 2.7% 8.8 1.7% -0.2 -1.0%

Los Angeles 29.6 0.6% 13.2 1.0% -0.2 -0.4%

Miami 17.6 0.8% 4.0 0.8% 1.3 3.1%

New York 39.2 0.5% 28.8 1.3% -1.8 -1.4%

Orlando 10.3 1.0% 1.0 0.4% 0.7 6.9%

Philadelphia (6.0) -0.2% 4.1 0.6% -0.7 -1.9%

Richmond (15.1) -2.5% -0.4 -0.3% -0.1 -1.1%

San Diego 20.2 1.7% 9.1 3.0% -0.1 -0.8%

San Francisco 4.4 0.2% 3.3 0.6% -0.4 -1.7%

Seattle 33.9 2.1% 18.0 4.5% 0.5 3.4%

Silicon Valley 26.9 3.2% 8.2 3.4% -0.4 -5.4%

St. Louis 15.6 1.2% -3.0 -1.0% -0.5 -3.8%

Tampa 11.0 1.0% 4.7 1.5% 0.6 3.9%

Washington, DC 5.5 0.2% 9.9 1.1% 0.8 2.6%

U.S. overall 1,259.0 1.0% 409.0 1.5% -0.5 -0.1%

Source: Economy.com

Note, table does not include Canadian employment fundamentals and U.S. employment data is as of end of second quarter 2011.
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2011 largest law fi rm leasing transactions

Law fi rm Address Market SF
Transaction 

type

Skadden 1401/1440 New York / 700 14th Washington, DC 402,445 Renewal

WilmerHale 60 State Street Boston 300,000 Renewal with contraction

Fulbright & Jaworski 1301 McKinney Street Houston 299,676 Renewal with contraction

WilmerHale 7 World Trade Center New York 210,841 Relocation

Morrison & Foerster 250 West 55th Street New York 180,000 Relocation

McKenna Long & Aldridge 303 Peachtree Street NE Atlanta 163,000 Renewal

Skadden 300 S Grand Avenue Los Angeles 160,000 Renewal

Loeb & Loeb 10100 Santa Monica Boulevard Los Angeles 144,736 Renewal

Baker & McKenzie 452 Fifth Avenue New York 140,000 Relocation

Marshall Dennehey 2000 Market Street Philadelphia 131,000 Relocation

Nutter 155 Seaport Lane Boston 130,607 Renewal

Winstead 2728 Harwood Dallas 128,782 Relocation

King & Spalding 1700 & 1730 Pennsylvania Washington, DC 126,000 Renewal

Arnall Golden Gregory 171 17th Street NW Atlanta 125,000 Renewal 

Morris Manning & Martin 3343 Peachtree Road NE Atlanta 125,000 Renewal with expansion

Holland & Knight 800 17th Street, NW Washington, DC 123,057 Relocation

Farella Braun + Martel 235 Montgomery Street San Francisco 121,000 Renewal

Miles & Stockbridge 100 Light Street Baltimore 120,000 Relocation

Baker & Hostetler 630 Fifth Avenue New York 118,634 Renewal

Sterne Kessler Goldstein & Fox 1100 New York Avenue, NW Washington, DC 117,000 Renewal with expansion

Robbins Geller Rudman & Dowd 655 W Broadway San Diego 114,000 Renewal with contraction

Kelley Drye Washington Harbour Washington, DC 107,000 Renewal with contraction

Brown Rudnick One Financial Center Boston 101,278 Renewal with contraction

Foley & Lardner 111 Huntington Avenue Boston 99,644 Renewal

Jeffer Mangels Butler 1900 Avenue of the Stars Los Angeles 89,752 Renewal

Sedgwick 333 Bush Street San Francisco 89,076 Relocation

Tressler 233 S Wacker Drive Chicago 83,000 Renewal with expansion

McCarthy Tetrault 745 Thurlow Vancouver 82,000 Relocation

Lowenstein Sandler 1251 Avenue of the Americas New York 81,600 Renewal with expansion

Pierce and Associates 1 N. Dearborn Street Chicago 78,000 Renewal with expansion

Paul Hastings 1170 Peachtree Street Atlanta 75,000 Relocation

Morgan Lewis 300 South Grand Avenue Los Angeles 74,639 Renewal

Friedman Kaplan 7 Times Square New York 72,936 Sublease

Baker & McKenzie 815 Connecticut Avenue, NW Washington, DC 72,107 Renewal

Farris 700 West Georgia Street Vancouver 66,000 Renewal
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Contiguous blocks of available space summary
Available blocks of contiguous space 100,000 SF - 199,999 SF

Existing 100,000 - 199,000 SFUnder Construction 100,000 - 199,000 SF
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Law fi rms should take 
advantage in the market 
recovery pause to explore 
their current portfolio. 
Across the vast majority of 
geographies, ownerships 
will have little opportunity 
over the next six to nine 
months to raise rents or 
decrease concessions 
based on tepid tenant 
demand and still 
heightened availability. 
However, as signs of 
a turnaround in the 
global macro economic 
environment begin to 
resurface, landlords will 
quickly become aggressive 
with pricing due to the 
lack of a new construction 
market for the foreseeable 
future....
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